
S teady might be the 
key word for 2019 

and hopefully for 2020. 
The last few years contin-
ue to show slow and 
steady upward progress. 

Average Sales Price 
(ASP) increased 3.2% 
over 2018. The number of 
units sold increased 1.8%. 

The Days on Market con-
tinues to drop as inventory 
remains lower than nor-
mal.  With more buyers 

chasing fewer properties. 
However, this does seem 
to be the ‘new’ normal 
with inventory levels of 

single family homes stay-
ing in the 300 units range 
rather than the 400 range. 
Inventory is very low at 

the moment. It is expected 
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LBI Real Estate Market 

LBI 

In spite of the NJ Occupancy and Use Tax the Summer of 2019 went fair-
ly well. Hopefully, most of you know that the tax was repealed for those 

who own 2 or less rental properties. Those with 3 or more are not exempt 
and must pay the 11.65% tax. Sand Dollar is still offering our min/max 5% commission rate to have you/your guests 
avoid paying these taxes. We have also expanded our offerings to include a concierge service for homeowners to 

choose which services they desire and still retain control of choosing their tenants. Click here for more information. 

2020 is shaping up to be a good year as well. Sand Dollar is 35% ahead of 2019 in bookings for the same time peri-

od (bookings prior to Dec 31). In 2019, we closed the year out ahead of 2018. In the beginning of 2019, Sand Dollar 
increased our print and internet advertising for summer rentals and it is paying off in a lot more inquiries and book-
ings. Our repeat business is up as well and we believe it is due to the extra effort we show our ‘guests’ with 24/7 
personal service and starting off their vacation with a loaded ‘Goody Beach Bag’. They appreciate the thought and 

start their vacation with a smile - that’s a very good thing. If your not experiencing the amount of bookings you would 
like, please feel free to ask for our FREE Summer Rental Review. We will review your property for amenities and 

pricing to be sure you are competitive. We will offer low cost suggestions that will bring more guests your way. 

LBI Rental Market  

that inventory will  increase 
as we approach the Spring 

Selling Market. This tradi-
tionally is our strongest mar-
ket with the added excite-
ment of a shore home for 

the summer or the income 
of summer rentals already in 
place. The Percent of final 
List Price to Sales Price re-

mains relatively unchanged 
with less than a .02 percent 

change. 

The lower end of the market 
is moving very fast as many 
buyers look for that entry 

level purchase on LBI. The 
new construction market is 
also doing very well. The 
market segment is adding 

all the ‘bells & whistles’ of 
heated pools, outdoor kitch-
ens, elevators and high end 

amenities. Definitely a new 
upscale buyer is emerging 

on LBI. 

2020 will experience some 
outside influences with the 
upcoming impeachment trial 
and a Presidential election 

that might or might not tem-
per our market. So far, the  
antics in DC have not effect-
ed us too much. However, 

generally, an election year 
often causes a ‘pause’ right 
before, which would be our 
Fall Selling Market. What 
impact the impeachment 

might have is unknown but 
needs to be watched closely 
over the next few weeks to 
see if it begins to impact our 

Spring Selling Season. For 

now, all is well on LBI. 

https://lbirealestatenews.com/new-summer-rental-program/


YEAR Units  Pending 
Total Units 

Sold 

Avg. Sales Price 

(ASP) 

New  

Listings 

Average Days 

on Market 
Sold as % of List Price 

2012 62 369 $939,150 766 176 93% 

2013  55 306 $904,813 804 157 93% 

2014   52 377 $974,864 992 145 94% 

2015  59 425 $1,027,591 950 181 95% 

2016  56 473 $990,184 958 161 95.4% 

2017   59 540 $1,106,290 1,018 119 96.1% 

2018  48 490 $1,116,102 971 114 95.7% 

2019 40 496 $1,159,300 934 102 95.9% 

LBI MarkeTrends Data from 2012 through 2019  
(data below is based on the single family market) 
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5 Year Price Comparison 

Number of Active Listings 

2019 
Active Listings, 

Number of 
New Listings, 

Number of 

Jan 443 91 

Feb 501 115 

Mar 508 83 

Apr 517 91 

May 479 57 

Jun 462 75 

Jul 466 64 

Aug 464 89 

Sep 489 118 

Oct 456 70 

Nov 404 45 

Dec 338 36 



January 1 to December 31, 2019 - Total ‘SOLDS’ by Town/Area 
Single Family Homes 
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HOLGATE    

Units Sold: 28 
Average 

Sales Price: 
$1,314,215 

Days on 

Market: 
106 

% of List to Sales 

Price:         96.2% 

BEACH HAVEN  

Units Sold: 54 Average $1,112,423 Days on 85 % of List to Sales 

LONG BEACH TOWNSHIP - SOUTH   (Brant Beach south to North Beach Haven) 

Units Sold: 151 
Average 

Sales Price: 
$1,194,303 

Days on 

Market: 
99 

% of List to Sales 

Price:           95.9% 

SHIP BOTTOM 

Units Sold: 66 Average $852,026 Days on 83 % of List to Sales 

SURF CITY 

Units Sold: 62 
Average 

Sales Price: 
$864,950 

Days on 

Market: 
76 

%  of List to Sales 

Price:           97.5% 

NORTH BEACH 

Units Sold: 18 Average $1,451,389 Days on 126 % of List to Sales 

HARVEY  CEDARS 

Units Sold: 35 
Average 

Sales Price: 
$1,334,985 

Days on 

Market: 
131 

% of List to Sales 

Price:             95% 

LOVELADIES                                

Units Sold: 40 
Average 

Sales Price: 
$1,908,204 

Days on 

Market: 
152 

% of List to Sales 

Price:          92.7% 

HIGH BAR HARBOR 

Units Sold: 12 Average $957,325 Days on 116 % of List to Sales 

BARNEGAT LIGHT 

Units Sold: 27 
Average 

Sales Price: 
$889,144 

Days on 

Market: 
118 

% of List to Sales 

Price:          96.3% 
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Chat with Pat 
An LBI Q&A blog 

Update on Luxury Sales at Sand Dollar 

Sand Dollar Real Estate’s Luxury Division catering to the upper tier mar-
ket on LBI is doing very well.  This past year the company closed on 
three high end properties. These properties ranged between $3.8M to 

$7.8M and where located from Brant Beach to Loveladies. Sand Dollar 
Real Estate had the buyers for all three of these properties. They under-
stand that both buyer and seller have unique requirements and there-
fore have implemented a marketing/advertising program to attract the 

high end LBI purchaser. 
 

Check it out at: LBILuxuryBeachHomes.com. The website speaks to the 
‘LBI Beach Lifestyle’ of prospective homeowners, gives an overview of 

the LBI Luxury Market along with popular searches, all accessible with 
the click of a button. Sand Dollar Real Estate prominently features their 
exclusive sales listings on this site along with their high end summer 
rental listings.  
 

Pat Sepanak continues with her distinction of being a member of Who’s 
Who in Luxury Real Estate, Pat and her 
company have a dedicated website on 
LuxuryRealEstate.com to feature their 

LBI listings. This is one of the largest 
and most utilized websites in the world 

for the upper tier market. Pat is proud to be connected with a worldwide 
collection of top brokers representing the finest luxury properties across 

the globe.    

The good news of being in the LBI real 
estate business as long as I have is you 

acquire a lot of real estate knowledge. 
Also a lot of general LBI information. 
Most of it is useful and some is just well 
-- quirky. Anyway, I find I am asked a lot 

of questions, especially since I am a 
numbers nerd, market tracker and have 

lived on LBI for quite a few years!  

I would like to be able to share this infor-
mation on a much broader level than 

twice a year in my MarkeTrends News-
letter, Seminars or via email and calls. 
So, I’m going to start answering your 
questions on my new blog and I’m ask-
ing you, what are some of your ques-

tions about LBI and the LBI real estate 
marketplace.  
Ask your Questions  at:  
LBIrealestateNews.com/askaquestion 

See the Answers at: 
LBIrealestateNews.com/ChatwithPat 
This will be interactive as well so let’s 
have some fun in sharing information 

and thoughts about LBI. 

LBI Real Estate Seminar   

 Thinking of Selling?    Thinking of Buying? 
 

Then, this is a must! You should have the most up to date LBI real estate information to make the 

right decision for you. No hype, just factual information. 

Topics Include: 

 Latest LBI Sales Statistics - Overview of 2019 plus projections for 2020 

 LBI Rental Market - What you need to do to stay competitive, bring in new business and retain more profits  

 Tax Advantages - Second Home vs. Investment Property 

 1031 Tax Deferred Exchanges - A good way to postpone paying taxes on the sale of your rental property  

 Flood Insurance Update - Update and ways to lower your flood premiums without lifting   

 Q & A Period - Always lively & informative 
 

 DATE : 3 pm on Saturday, February 15th,  President’s Weekend 

   PLACE:   Sand Dollar Building, North 3rd and LBB, Surf City (across from Tuckerton Lumber)  

                                                                                       Reservations:  For online reservations, visit: LBIrealestateNews.com or call 609-494-1130 

http://www.lbiluxurybeachhomes.com
https://www.luxuryrealestate.com/profiles/158163-pat-sepanak
LBIrealestateNews.com/AskAQuestion
LBIrealestateNews.com/ChatwithPat
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A hh, a new year is upon us. 2019 turned out to be a very good year for LBI real estate and 
Sand Dollar. The Island continued to increase in value and Sand Dollar not only increased 

our rental bookings but also our sales volume to place us in the top 10 real estate companies on LBI. 
Given our small size, I give kudo's to my team of very productive and hard working agents and staff.  

Not to rest on our laurels, we are introducing new programs this year to help buyers and sellers gain a 
better understanding of the LBI real estate market. On page  4, we wrote about ‘Chat with Pat’. This 

will be an interactive Question and Answer Blog that hopefully you and I, can learn a bit more 
about LBI, LBI real estate and what’s important to you as an LBI buyer or seller.  

We will also be publishing a Buyer’s Guide to LBI. A great place for potential buyers to determine if LBI 
is right for them personally and/or as an investment. How to determine the right home, town,  

location. As well as financing alternatives and tax advantages of an LBI beach property. 

More details coming on our website in the next few weeks, so stay tuned and …  

Here’s to a Healthy and Prosperous 2020! 

Hello from the Beach! 

Pat Sepanak, Broker/Owner 

GRI, RSPS and e-Pro Designations 

Direct: 609-290-5360        Email: patonlbi@att.net 

LBI Online Market Evaluation LBI Early Buyer’s Alert Search Our Local MLS 
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Stay on ‘Top of the LBI Market’ 

(click on icon for more information) Click on icon for more information (click on icon for more information) 

Fill out a brief form with your preferred 
buying parameters and be emailed de-

tailed information on every new listing that 
matches your criteria along with price 

changes & status changes. Automatically 
dropped into your own ‘personal portal’. 
Keep or delete, you choose.  Be “in the 

know“ immediately! 

Want to search the most accurate infor-
mation available, then use the same MLS 
that we agents use If unsure of what you 

are looking for then try one of our 10 prede-
fined searches. Want to be constantly up-
dated then you can save your searches 

and receive updates automatically. You can 
also do map searches. 

Answer a few questions about your property 
& be  emailed a detailed report full of infor-
mation about the LBI market, an analysis 
explaining your property’s price range of 

value, plus detailed information about your 
competition: for sale, under contract and 
recent sales. For every homeowner who 

wants to stay on top of their LBI investment! 

https://lbirealestatenews.com/online-market-evaluation/
https://lbirealestatenews.com/early-buyers-alert/
https://idxpro.cisdata.net/AR738260/Search/quick/
http://lbirealestatenews.com/online-market-evaluation/

